


•

•

•

•

•

https://kellblog.com/
https://www.balderton.com/playbooks/balderton-b2b-founder-ceo-sales-guide/welcome/
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https://www.balderton.com/news/balancing-growth-and-burn-in-2023/
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https://www.balderton.com/playbooks/balderton-b2b-founder-ceo-sales-guide/planning/#content
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https://www.amazon.com/Crux-How-Leaders-Become-Strategists/dp/1541701240
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https://kellblog.com/2011/07/15/marketing-vision-while-selling-product-the-31-repositioning/
https://nextbigteng.substack.com/p/taking-a-dirty-term-sheet-to-preserve
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Source: Jiminny.com
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Source: Vertice.com

For some SaaS purchasing data, see the Vendr 2022 SaaS Buyers Report

https://www.viio.io/post/saas-subscription-rationalization
https://onlycfo.substack.com/p/sales-in-2023-and-rise-of-cfo-power
https://www.vendr.com/resources/2022-saas-buying-trend-report
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https://news.stanford.edu/2022/12/05/explains-recent-tech-layoffs-worried/
https://www.yourdictionary.com/dance-with-the-one-that-brought-you
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